
info@iimaginestudio.com     |     iimaginestudio.com

1 

Lead Generation | PPC | Online Advertising | Inbound Marketing

INCREASING ALTITUDE WITH 
PROVEN EXPERTISE FOR PILOTS

GENERATING LEADS FOR CLEARY GULL’S NEW PILOT PROGRAM

We’re helping pilots take the first step into a turbulence-free retirement with 
Cleary Gull’s newly introduced Pilot Program.

THE CHALLENGE
GENERATE 400-600 LEADS FOR THE CLEARY GULL PILOT PROGRAM  

OVER A 12-MONTH PERIOD.

MAIN KPIS
KEYWORDS | IMPRESSIONS | CLICKS | CTR | CPC | COST | LEADS | CPL | CONVERSION RATE
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THE RESULTS
AFTER THREE MONTHS

After just three months, we’ve seen significant success.

LEADS

132
NEW LEADS GENERATED ASSOCIATIONS BING GOOGLE LINKEDIN

85

37

91

56% DECREASE IN AVERAGE COST PER LEAD
from September 2014 - December 2014

LEADS BY SOURCE

CONVERSION RATE

SEPTEMBER OCTOBER NOVEMBER DECEMBER

2014

1.30%

1.83% Q 1.63%
AVERAGE CONVERSION RAT E

109%
INCREASE IN CONVERSION R ATES
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IMPRESSIONS

6,111,94 9
IMPRESSIONS MADE

46.2 %
ASSOCIATIONS

46.9 %
GOOGLE

6.51 %
LINKEDIN

0.31 %
BING

IMPRESSIONS BY SOURC E

CLICKS

8,592
CLICKS

ASSOCIATIONS

BING

GOOGLE

LINKEDIN

35.24%

0.84%

58.51%

5.4%

CLICKS BY SOURCE
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“ I Imagine’s creative vision combined with technical 
expertise has consistently resulted in exceeding expectations. 

Every individual is an expert in their field, and to be able to 
leverage that expertise has elevated our marketing to levels we 

haven’t been able to reach in the past.”

- T.H. Marketing and Communications Director

HOW WE DID IT
We developed a two-pronged approach to guide new leads through 

the three stages of the buyer’s journey.

awareness consideratio n decision

6 CAMPAIGNS

The campaigns utilize a combination of paid search, remarketing, 
banner ads, and lead nurturing campaigns.
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10 PIECES OF UNIQUE CONTENT

Relevant, educational content positions Cleary Gull as thought leader and expert.

FINDING THE RIGHT INVESTMENT ADVISOR

Key Questions 
Pilots Need to Ask Now

With five more years of flying allowed before retiring at 65 years old, you have the opportunity to build a substantial 
retirement nest egg. And then, you can relax and enjoy a turbulence-free retirement. But have you thought about who is 
going to help you get there? 

If you are like many pilots, you may decide investment management is best left to professionals. That’s where we can help.

At Cleary Gull, we urge investors to evaluate several investment advisors before making a decision. The best way to do 
that is to focus on the four Ps of the potential advisor or firm: people, philosophy, process and price. These four crucial 
ingingredients are what we believe will determine investment performance, and thus the right advisor to help you achieve 
your retirement goals. 

Ask these 20 questions to navigate the four Ps and find the right investment advisor for you.

In short, financial advisors can be found in a variety of settings—from investment advisory firms, to brokerage firms, bank trust departments, 
and insurance companies. And you deserve to work with an advisor whose objectives are aligned and driven by the success of your achieving 
your personal and financial goals. So determine the right fit by asking the aforementioned questions.  We’ll help you get started by sharing our 
firm’s answers to these questions.

DOWNLOAD OUR ANSWERS

17 18 19 20

PRICE
As one of the main factors to understand before selecting an advisor, it’s critical to understand the fees and 
expenses involved. They can have a dramatic effect on investment performance over time. 

13 14 15 16

PROCESS
If you have decided that you trust the advisor and you have kindred philosophies, it is essential to determine 
that they have a documented, repeatable process to manage your assets.

10 11 12

PHILOSOPHY
There is no “one size fits all” method of investment management, but understanding your advisor’s 
approach—as well as making sure that you agree and are comfortable with it—will help you avoid sleepless 
nights spent worrying about your portfolio.

1 2 3 4

6 7 8 9

5

PEOPLE
Just like choosing a doctor, you need to an investment advisor you can trust. You want to make sure that 
your advisor understands your needs and has the means and capabilities to execute your plan.

Helping Pilots Have a Less Stressful Retirement

Stress Less: Finding Your Retirement Comfort Zone

When you’re a pilot, a lot of things can be tacked onto the ever-expanding list of stressors: unexpected delays, kids attending 
college, or the big one: retirement planning. 

According to New York Life’s 2014 Financial Stress and Retirement Readiness, 73% of respondents feel extreme or moderate 
financial stress, and 60% say they are behind or far behind schedule in saving for retirement.

At Cleary Gull, we think it’s possible for you to find your retirement “comfort zone” that minimizes stress and maximizes 
savings—without compsavings—without compromising lifestyle. So whether you’re nearing retirement or just beginning to think about planning, 
here’s a deeper look at the stressors and solutions.

contact us today to get a free evaluation or 
to learn more about the wealthcare way tm

pilotinfo@clearygull.com  844.469.4015

12 LANDING PAGES
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24 ADS

Engaging, targeted ads offer fresh content in exchange for contact information.

24 EMAILS

Nurturing emails keep Cleary Gull top of mind and provide opportunities  
for engaged leads to request a consultation.

WE HAVE 6 MONTHS LEFT IN THE CAMPAIGN, SO FLY BACK SOON TO  
GET AN UPDATE ON OUR PROGRESS.


